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Was ist TorAlarm? 
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DEUTSCHLANDS
SCHNELLSTE 
FUßBALL-
APP!
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Über 100 Wettbewerbe lassen 
das Fan-Herz höher schlagen

Alle Bundesliga-Highlights 
direkt nach Abpfiff
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Historie
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Verkauf
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Month 1-2 Month 3 Month 4-5 Month 6

§ Preparation of equity story
§ Validation/review of a robust 

business plan
§ Preparation of marketing documents
§ Drafting of NDA and process letter
§ Compiling longlist and specifying a 

short list
§ Preparation of the virtual data room
§ Pre-Marketing with selected 

investors

§ Approach of investors and dispatch 
teaser

§ Signing of NDA
§ Dispatch Information 

memorandum/process letter
§ Preparation of management 

presentation

§ Management 
presentations

§ Finalising the 
data room

§ Drafting of SPA

§ Data room 
access for 
selected 
investors

§ Q&A/Expert 
calls or 
meetings

§ LOI negotiation
§ SPA / SHA 

Mark-ups

§ Final contract negotiations
§ Preparation of attachments and 

documentation
§ Obtaining permits externally (possibly 

cartel) and internally (committees)

Final negotiationDue DiligenceApproach of investorsPre-MarketingPreparation

Finalisation of marketing and 
process documentation & Attract 

attention of selected investors
Indicative offers Confirmatory offers Signing & closing

M
ar
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Effizienter Transaktionsprozesses mit maximaler 
Transaktionssicherheit
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94

24
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70

14

5

Longlist 
candidates

Postponed

5

Approached
investors

Declined after
teaser

IMs sent 
out

Declined after
IM

Deadline
extended

5

Indicative 
bids

1
Winner

Breiter Auktionsprozess mit signifikantem Interesse und attraktiver 
Bewertung für TorAlarm

*Die gezeigten Zahlen sind nur exemplarisch und entsprechen nicht dem tatsächlichen ProzessStrictly confidential
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Extra: Faktoren für 
erfolgreichen Verkauf
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Extra: Faktoren für erfolgreichen Unternehmensverkauf
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Business earns money

Deal rationale is strong

All information is available

Business plan is exceeded

Management knows their figures

Company is growing

… or simply not

… weak

… remain unavailable

… missed

… has no overview

… does not grow

How the it works … and how not How the it works … and how not

Entrepreneur remains motivated

Relevant in its core market

Timing fits

Strong second management level

Has an equity story

Entrepreneur sells his company well

… in holiday mood

… irrelevant

… does not fit

… missing

… has no future

… bad

Strictly confidential




